
eValuePrompter® at a Glance

• Embeds the ValueSelling Framework® methodology into  

your CRM 

• Creates a dynamic sales playbook for your sales reps

• Shortens the time to prepare and properly execute sales calls

• Includes best practice templates for written communication 

with clients

• Provides reports on usage, adoption and impact of the  

ValueSelling Framework

There is simply no better way to manage your 

opportunities than to enable the ValueSelling 

Framework in the application where your sales reps 

already spend time managing and tracking their 

opportunities, accounts and contacts. 

The eValuePrompter 6.2® is a cloud-based tool that 

integrates with any salesforce automation (SFA) or 

customer relationship management (CRM) system to: 

Move opportunities forward. A visual snapshot 

gives you a clear view of opportunities within the 

context of the Qualified Prospect Formula™. The 

dashboard shows you where each deal is in the 

pipeline and what needs to be done to close them  

so you can forecast more accurately and improve 

your internal credibility.

Improve adoption. By embedding the ValueSelling 

Framework into your sales team’s daily workflow, 

you can track who uses the methodology and the 

difference it makes in how your sales team delivers.

Measure performance. The eValuePrompter 

integrates and aligns with your existing sales process 

so you can make the ValueSelling Framework sticky 

and maximize the return on your sales training and 

SFA/CRM investment.

Both TrainingIndustry.com and Selling Power 
have included ValueSelling Associates on their 
annual Top 20 Sales Training Companies list.

eValuePrompter® AT A GLANCE

A silver bullet for accelerating growth and sales 
productivity—embed the ValueSelling Framework®  
into your existing CRM and daily workflow 



 

Drive adoption and measure the difference 
the ValueSelling Framework makes to your  
top and bottom line with the eValuePrompter. 

The eValuePrompter® gives your team  
an easier, faster way to qualify 
prospects, manage the details of 
opportunities, accurately forecast and 
close more deals. 

            Bridge between sales  
            and marketing

The eValuePrompter can be dynamically 
populated with relevant go-to-market 
information and insight from marketing. 
No need to worry about version control,  
outdated materials, or irrelevant 
information being provided to the field. 

And with the Qualified Prospect 
Formula™ and ValuePrompter® 
embedded into the eValuePrompter, it’s 
easier for sales reps to generate plan 
letters tailored to each customer. 

          Online playbook

All the individuals involved in an 
opportunity are mapped onto one org 
chart so sales reps can instantly see 
who to call on, who you have access to, 
and who you need to gain access to.

The eValuePrompter captures  
critical information in one place—before, 
during and after calls—to make call prep 
more effective and faster. 

Customizable fields, question sets 
and pick lists organized around your 
company’s sales phases empower your 
team to qualify prospects, conduct 
team selling and execute a consistent 
sales process, more efficiently.

             Grow deal size 

One customer—a large software vendor and long-time adopter 
of the ValueSelling Framework—analyzed close to 200,000 
opportunities. Here’s what they learned:

• Sales reps, managers and account teams trained on the 

ValueSelling Framework realized an average of 65% 
increase in deal size, 9 months post-training.

• Deals over $100K that used the eValuePrompter  

grew 130% to 175% vs. those that did not.

          Just-in-time coaching

The eValuePrompter becomes a virtual, just-in-case coach that 

adds value to your sales reps throughout every aspect of the 

sales cycle. Access “Helpful Hints” and “What Do I Do” fields for 

guidance on how to qualify an opportunity and advance the sale. 

Or get just-in-time coaching by escalating questions and 

scenarios to managers. This real-time collaboration speeds 

response time to prospects. 
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